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® PhD Management, American University of Human Sciences, USA
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Director of Management Committee-Osotspa Kirin Co.,Ltd.
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* TEAM SALES MANAGER PROGRAM PEPSI-COLA DETRIOT MICHIGAN USA

= CUSTOMER BUSINESS DEVELOPMENT TRAINING PROGRAM PROCTER & GAMBLE AND
WALMART ARKANSAS USA
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" {AU5nmn 80N Pro Sales Academy

®  Gnenn3 IN-HOUSE wazfitinmn asdnasziswia swiens uSsvdnauazumam
" ANgNNIRLANT M ITA LTNUSAS s Ny

" dudauaziSeuiSsaniiianuiniszasdiniaiaannah
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N daiyTiald! "  Key Customer Mgt
" NIeana " IuIng
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" msuimsmIeanaBinagnt

¥ conceptual & consultative selling

" inaflaTele-Marketing ataiitszininwgs madjia
¥ Visionary Sales Force Management

" mysanstalaudinialfia

" Sales Attitude & CRM
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